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Reach Horse Owners Through Their Clubs says Van- 
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Insecticide use 
on meat animals 


Special care in use of insecticides 
on meat animals is necessary, points 
out Wilfred Craig, University of Mis- 
souri extension entomologist. 

His cautioning stems from a na- 
tionwide U.S. Department of Agri- 
culture monitoring program to detect 
the presence of chlorinated hydro- 
carbon insecticide residues in tissues 
of animals slaughtered in federally 
inspected establishments. 

On an across the nation basis, only 
1.46% of the samples contained resi- 
dues greater than legal limits. Accord- 
ing to Craig, “Some Missouri cattle 
and swine carcasses included in the 
sample contained illegal residues of 
some of the chlorinated hydrocarbon 
insecticides.” 

He adds that this should serve as 
a warning to livestock producers, and 
to those who recommend and apply 
insecticides, that “only insecticides 
having label approval for use on ani- 
mals should be used, correct dosage 


rates should be used, and the cor- 
rect preslaughter interval should be 
observed.” 

He points out that illegal residues 
in livestock usually result from direct 
sprays of non-registered materials 
applied to animals, or by feeding crops 
treated with a non-registered insecti- 
cide, or by not observing the proper 
crop preharvest interval. 


Bigger cows don’t 
always produce more 


The widespread belief that bigger 
cows produce more milk doesn’t hold 
up under scientific examination, ac- 
cording to University of Minnesota re- 
searchers. 

Research with experimental breed- 
ing herds at three agricultural experi- 
ment stations showed that only a 
minor relationship exists between 
weight and body measurements and 
milk production. Larger cows pro- 
duced only slightly more milk than 
smaller cows of the same breed. This 
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would indicate that dairymen should 
select cows and bulls on the basis of 
production records, not size, research- 
ers noted. 


Recordings 
control starlings 


Taped recordings of distressed calls 
of starlings have been effective in con- 
trolling starlings stealing feed from 
California feedlots in tests conducted 
by the California Department of Agri- 
culture. The tests were so successful 
the method (biosonics) is now recom- 
mended by California scientists as a 
method of control. 


One minute amplified broadcast of 
the distressed calls, repeated at 10 
minute intervals, was adequate to re- 
pel the starlings in tests conducted in 
a 27 acre feedlot in Madera County, 
California. A timer turned the system 
on at daylight and shut it off about 
a half hour before sunset. A sequence 
timer controlled the on and off inter- 
vals during the operation. Speakers 
were placed on 20 ft. poles on the 
north side of the feedlot to take ad- 
vantage of prevailing winds. 

When the broadcasting system was 
off, the starling population built up 
immediately. It decreased to previous 
levels when it was turned on again. 
Starlings were evident in much greater 
numbers in areas where the sound 
began drifting away with the wind 
near the lot, indicating they were 
avoiding the area. 





